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m3.com Logins Increasingm3.com Logins Increasing

(1,000 log-ins)
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Physicians’ Demand for On-Line DetailingPhysicians’ Demand for On-Line Detailing
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eDetails Read by PhysicianseDetails Read by Physicians

(1,000 eDetail page views)

（Note）
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MR-kun Fee StructureMR-kun Fee Structure

MR-kun base feeMRMR--kun base feekun base fee Detail feeDetail fe
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Annual Results & Forecast for FY2006Annual Results & Forecast for FY2006
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