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Japanese Pharma’s Huge Marketing CostsJapanese Pharma’s Huge Marketing Costs
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MR-kun eDetails Read by PhysiciansMR-kun eDetails Read by Physicians
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MR-kun Annual Fee Structure MR-kun Annual Fee Structure 











Mebix – revamp to growMebix – revamp to grow

�„ Renovating management.
– Appointed new president on Feb. 2010, recruited a new board 

member from outside









Membership of AskDoctorsMembership of AskDoctors

















Consolidated P/L Statement for FY2009Consolidated P/L Statement for FY2009



Consoli. Sales Analysis (vs P.Y.)Consoli. Sales Analysis (vs P.Y.)
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Annual Results & Forecast for FY2010Annual Results & Forecast for FY2010
SalesSales Ordinary Profit & Net ProfitOrdinary Profit & Net Profit





Creating New Value in HealthcareCreating New Value in Healthcare


