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Trend in M&A Volume: Programmatic M&A Strategy

M&A completed with approximately 10 companies annually, 
will continue to actively pursue M&A opportunities.  







Pharmaceutical Sales & Marketing DX
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Trend of Domestic Pharmaceutical Sales Reps (MRs)
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Creating a completely different patient experience through 
“DigiKar Smart”
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DX of Clinics
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Business Scope Expansion and Growth Potential
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Cross- Business Synergy Creation Potential
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M3’s CSV Impact (1/2):  Patients/End Users 

* CSV = Creating Shared Value
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M3’s CSV Impact (2/2): Medical Professionals

* CSV = Creating Shared Value
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